


Visit i9sportsfranchise.com 
OR CALL 877-262-5730

The Nation’s 
FIRST & LARGEST 

Youth Sports League 
Franchise

Get Your Free Report  
To Learn More.

Top Reasons to Own an 
i9 Sports® Franchise:
1. Do Something You Love
2. 10 Year Plan, Starting At $59,900
3. 5 Year Plan, Starting at $36,500
4. Set Your Own Schedule
5. Community Involvement 
6. Home-Office, No Real Estate
7. No Significant Upfront Inventory
8. Single Or Multi-Unit
9. Protected Territory
10. Own A Fun Franchise



Crowne Plaza Hotel Speakers Schedule

List of Exhibitors
(Partial List) 

DISCLAIMER: We at The Opportunity Expo have done our best to bring together products, services and speakers with a “proven track record” 
that might best assist you in building your successful enterprise. However, because of the seriousness of business investment and consultation, 
we must strongly urge you to apply your due diligence to investigate before investing time or capital in any business presented to you. The Feder-
al Trade Commission has set up related guidelines and gives important legal rights as you plan to purchase a business opportunity or franchise. 
This information may be obtained at your local Small Business Administration (SBA).
The Opportunity Expo, its producer, Premier Productions, and expo sponsors are not responsible for any claims made by any exhibitors, advertis-
ers and speakers and they do not endorse any offerings, products, services and businesses. 

The Opportunity Expo is the property of Premier Productions. All rights are reserved.

 TIMES CHESTNUT ROOM MAPLE ROOM MAGNOLIA ROOM

12 to 12:45

Craig Hettrich
California Growth Advisors 

Founder
“The Best Practice Disciplines of 

Great Companies”

1 to 1:45

Roger Ewart
i9 Sports® Corporation

Vice President
“Do Something You Love”

2 to 2:45

Alan Tratner
Green2Gold

International Director
“How to Cash in your Great Ideas 

– of All Kinds!

Julian Goduci
EnviroMerica, Inc.

Founder, President, and CEO 
“A Booming Business with 

Environmentally Safe Medical 
Services!”

Edwin Edebiri, MBA
Chief Happiness Officer,

I am Happy Project
“Happiness as a Business Skill: A 

Different Narrative”
(*Saturday, 09/28 only) 

3 to 3:30

Lynne Shelton, Esq.
Shelton Law & Associates 

Founder
“How to Franchise 

my Business”

4 to 4:30

Lynne Shelton, Esq.
Shelton Law & Associates 

Founder
“5 Steps of Due Diligence for 

Choosing a Franchise” 

Speakers
Alan Tratner
“How to Cash in your Great Ideas - of All Kinds!”
Alan Tratner has been dubbed the “Minister of Ideas” and has appeared on or in most of the leading media, including 
Oprah, CNN, CNBC, The Wall Street Journal, Time, Business Week, Newsweek, and many others.
Alan helped establish the first Earth Day and contributed to the First Int’l. United Nations Conference on the Human 
Environment in Stockholm in 1972. He is a pioneering world expert on environmental inventing, innovation and entrepre-
neurship. He presents an intensive workshop about the following topics:

• What the “Green Economy” is, has been and where it’s going
• Opportunities and Pathways to entering the Green Economy for existing small, medium businesses and new enterprises
• Intellectual Property, Marketing, Certification
• Funding, financing options, resources for socially responsible business
• Responsibility and Sustainability: People, Planet and Profit

If you have a green startup business, a business that needs to grow, or a meaningful invention, don’t miss Alan Tratner’s seminar!
He is a prolific inventor in renewable energy and transportation as well as a serial entrepreneur. He has helped over 100,000 members of Green2Gold 
for over 40 years and conducted over 4,000 workshops and seminars around the globe.

For additional information, see www.green2gold.org

Lobby: Franchise Times: www.franchisetimes.com
Lobby: I am Happy Project: support@hnpabc.com; www.hnpabc.com
Lobby: Messenger Publishing Group: publisher@MPG8.com; www.mpg8.com
Lobby: Premier Productions: events@premier2000.com; www.oppexpo.com
Terrace: The Park Playground: toon@theparkplayground.com; www.theparkplayground.com
1 - Green2Gold: alan@green2gold.org; www.green2gold.org
2 - HomeVestors of America, Inc.: karen.hughes@homevestors.com; www.homevestorsfranchise.com
3 - U.S. Small Business Administration: heather.luzzi@sba.gov; www.sba.gov
4 & 5 - EnviroMerica Franchise Mgmt. Co. (EFMC): juliang@efmcus.com; www.enviromerica.com
11 - Prep Cuts Franchise: marius@precuts.com; www.prepcuts.com
12 - AT&T; lt611x@att.com: www.att.com
16 - doTerra Essential Oils: doterra.michelec@gmail.com; https://www.doterra.com/US/en/site/michelech
21 & 22 - California Military Museum: rar1090@yahoo.com; www.militarymuseum.org
23 & 24 - 7-Eleven: rodwin.lowe@7-11.com; www.7-eleven.com
26 & 27 - HaneyBiz Accounting: info@haneybiz.com; www.haneybiz.com
28 - The Great American Barbershop: tyefeatherstone@yahoo.com; www.thegreatamericanbarbershop.com
29 - Sweets4Treats: pavel@casweets4treats.com; www.mycandykiosk.com
31 & 44 - i9 Sports Corporation: roger.ewart@i9sports.com; www.i9sports.com
33 - Propp Christensen Caniglia, LLP: jpropp@pccllp.com; www.pccllp.com
37 - Shelton Law & Associates: processing@sla.law; www.sla.law
38 - Axe Monkeys: jereme@axemonkeys.com; www.axemonkeys.com
39 - The Entrepreneur’s Source: jbaker@esourcecoach.com; www.jbaker.esourcecoach.com
40 - Food Jets: franchise@foodjets.com; www.foodjets.com
41 - PuroClean: sales@puroclean.com; www.purocleanfranchise.com
46 - Ace Janitorial: adamsterio@ace-franchising.com; www.ace-franchising.com
48 - Building Kidz School: sanjayg@buildingkidz.com; www.buildingkidzschool.com
50 - Benjamin Moore & Co: helen.delea@benjaminmoore.com; www.benjaminmoore.com 
51 - Pestmaster Services, Inc: sestrada@pestmaster.com; www.pestmasterfranchise.com
52 - Allstate Insurance Company: rper1@allstate.com; www.allstate.com
53 & 54 - Comcast Business: www.business.comcast.com 



Julian Goduci 

Roger Ewart 

Craig Hettrich 

Edwin Edebiri 

Lynne Shelton 

“A Booming Business with Environmentally Safe Medical Services!”

“Do Something You Love”

“The Best Practice Disciplines of Great Companies”

“Happiness as a Business Skill: A Different Narrative”

“How to Franchise my Business” 
& “5 Steps of Due Diligence for Choosing a Franchise”

Why we sold 8 Franchises within 30 days of opening!
• Highest Margin of Profit! 40 to 50%!
• Low Capital Investment in Company!
• Substantial Residual Income!

Let Julian teach you how to capitalize on this phenomenal market!
Julian has worked closely with healthcare firms of all sizes for nearly 25 years, as a business and regulatory compliance and liability consultant.

In 1999, seeing a significant need in the marketplace for simplifying compliance in healthcare, Julian founded EnviroMerica. In 2008, he rounded out 
the service offerings by forming EnviroSafe Medical Services, LLC providing reliable, affordable medical waste transportation and disposal in conjunc-
tion with EnviroMerica’s compliance services. He subsequently oversaw the launch of EnviroMerica’s interactive compliance portal, which provides 
the company’s compliance offerings and a robust management tool to customers nationwide.

For additional information see www.enviromerica.com

Sports, Kids, Community and the 17 Billion Dollar Youth Sports Industry
Find out why there are 9 “i”s in the word team. Join in to learn more in this energizing and refreshing session covering 
what the i9 Sports® Brand is all about, where it is going, and why you should consider investing in a franchise. Roger has 
had the honor of guiding hundreds of business owners in his career and will share a tremendous way to take part in the 
17 Billion Dollar Youth Sports Industry with an i9 Sports® Franchise.

Roger Ewart, CFE is the Vice President of Operations & Development for i9 Sports® Corporation. With over 30 years of experience managing a broad 
range of concepts, he personally relates to people seeking to live life by a different set of rules. He firmly believes that people are extremely capable 
when given a clear plan, great systems and strong leadership to guide them.

For additional information see www.i9sportsfranchise.com

I will first have participants take the “Making the Grade” assessment which will inform them on how their companies stack 
up against the best practice disciplines of great companies. After the assessment, I will then walk through each of the 
best practice disciplines and show them how to master the best practice disciplines of great companies.

The idea behind learning, adopting and mastering the best practices of great companies is so that participant companies 
can develop a highly differentiated business model and build the foundation to scale.

Craig Hettrich is a Business Architect who helps CEO’s design and build great companies. As the founder of California Growth Advisors, Craig works 
with CEO’s and their Leadership Teams in learning, adopting and mastering the best practice disciplines of great companies. He also leads CEO Peer 
Advisory Groups. 

Craig has over 30 years of experience as a CEO, President and Senior Sales and Marketing executive in the Food Industry.

For additional information see www.cagrowthadvisors.com 

Edwin Edibiri is an internationally recognized business success speaker and personal growth motivator. His I am Happy 
Project has members worldwide.

“Happiness as a Skill: A Different Narrative”
Why be happy most of the time when you can learn to be happy all of the time? Not possible? Then come find out for 

yourself. Bring a friend!
Who should take this class?
Parents • Teachers • Business Owners • Managers • Professionals • Salespeople• Students • Employees • Politicians • And all others who like to take 
full control of their happiness.

In 60 fast-paced minutes, you will learn: 
• What to do when life throws you a curveball? 
• How to re-wire your brain for a 24/7 happy you. 
• How to recognize the impact of external factors on your happiness. 

For additional information email support@hnpabc.com or call (415) 377-6590

Ms. Shelton has been counseling Franchise and Business Opp. clients for over 30 years. She especially enjoys working 
with small business owners assisting them to “Expand their Brand®”. Since starting the law firm, she has been focused 
on providing the “Missing Piece” with legal services for small and emerging businesses.

Talk No. 1: How to Franchise my Business (30 minutes)
The “How to Franchise my Business” seminar is for business owners who are interested in expanding their business through franchising. The seminar 
will cover the basics of what makes a business an attractive franchise and the steps required to become a franchisor as well as the fundamentals of 
picking the right team to help you franchise.

Talk No. 2: 5 Steps of Due Diligence for Choosing a Franchise(30 Minutes) 
This seminar is catered to those who are looking to purchase a franchise and gives the fundamentals of the steps required in purchasing a franchise. 
Attendees will leave with an understanding of what steps to take, which questions to ask the Franchisor, and which to ask another Franchisee as well 
as how to strategically plan for a life as a business owner.

For additional information see www.sla.law










